LIAM resource guide

Nationwide’

Plan for what’s on the
horizon for your clients

It’s Life Insurance Awareness Month, and we’re dedicated to providing
the resources you need to help people plan for the future.

From the basics, such as how to help clients choose the best life insurance product for their individual needs,
to advanced topics, such as small-business planning, our resources cover a wide range of subjects to address

what matters most.

Life insurance resources for clients

How to choose the
right life insurance
product

Learn how to choose
the best option for your
clients’ families.

How much does life
insurance cost?

Find out the average
costs of life insurance
and what factors impact
life insurance rates.

Life insurance solutions
for your situation

Learn about various uses
of life insurance.

Pay off your
mortgage

See how life insurance
can be used to help
protect a mortgage.

How much life
insurance?

Learn how to arrive at
the appropriate amount
of life insurance for your
clients’ particular needs.

Cover future long-
term care costs

Use life insurance to help
with long-term care.

Paying for a child’s
education

Learn how life insurance
may help pay for college.

How to prepare for a
life insurance exam
Learn some simple ways
to help clients prepare
for a life insurance
medical exam.


https://www.nationwide.com/lc/resources/investing-and-retirement/articles/life-insurance-choice
https://www.nationwide.com/lc/resources/investing-and-retirement/articles/life-insurance-products
https://www.nationwide.com/lc/resources/investing-and-retirement/articles/how-much-does-life-insurance-cost
https://www.nationwide.com/lc/resources/investing-and-retirement/articles/long-term-care-insurance
https://www.nationwide.com/personal/insurance/life/
https://www.nationwide.com/lc/resources/investing-and-retirement/articles/affording-college
https://www.nationwide.com/lc/resources/investing-and-retirement/articles/mortgage-protection
https://www.nationwide.com/lc/resources/investing-and-retirement/articles/life-insurance-exam-tips

Resources for financial professionals

Planning now
gives you more
options later

4]

The insurance-based income
lution

Using LTC strategically
As you prepare for

client conversations, use
this guide to gain insight
about the multiple roles
life insurance can play

in a well-rounded
financial plan.

The insurance-based
income solution

white paper

Learn more about how this
option can help maximize
tax-deferred cash value
growth and provide
potential supplemental
income for retirement.

A guide to overcoming
common client
objections to life
insurance

As you prepare for client
conversations, use this list
of common objections,
along with some useful tips
for how to overcome them.
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Our Nationwide
Intelligent Underwriting
process is a seamless
experience for you and
your clients.

T Experience the
Nationwide®
difference
We’re dedicated to

EZ“;“Z'Eeme the Nationwide" difference hel pINg you grow

= your business.
Experience the value of
having Nationwide on

your side.

Life tools and calculators

Use our life insurance illustration tools

to help give your clients a comprehensive
look at the features and potential benefits
of Nationwide life insurance products
before they buy.

Visit the site



https://nationwidefinancial.com/media/pdf/LAM-1795AO.pdf
https://www.nationwidefinancial.com/media/pdf/LAM-4561AO.pdf
https://www.nationwidefinancial.com/media/pdf/NFM-14699AO.pdf
https://nationwidefinancial.com/media/pdf/LAM-4220AO.pdf
https://www.nationwidefinancial.com/media/pdf/LAM-0664AO.pdf
https://nationwidefinancial.com/resources/tools/life

@ Your next steps:

For more information, call your wholesaler or one of
the resources below.

Life Insurance World Financial Group Producer Group

Solutions Center: Solutions Center: Solutions Center:
1-800-321-6064 1-855-455-4139 1-844-867-8159

Brokerage General Agents
Solutions Center:

1-888-767-7373

Nationwide’

* Not a deposit * Not FDIC or NCUSIF insured ¢ Not guaranteed by the institution
* Not insured by any federal government agency * May lose value

This material is not a recommendation to buy or sell a financial product or to adopt an investment strategy. Investors should
discuss their specific situation with their financial professional.

This information is general in nature and is not intended to be tax, legal, accounting or other professional advice. The information
provided is based on current laws, which are subject to change at any time, and has not been endorsed by any government agency.

When choosing a product, make sure that life insurance needs are met. Because personal situations may change (e.g., marriage,
birth of a child or job promotion), so can life insurance and long-term care insurance needs. Care should be taken to ensure these
strategies and products are appropriate. Associated costs, as well as personal and financial objectives, time horizons and risk
tolerance should all be weighed before purchasing a product. Life insurance, and long-term care coverage linked to life insurance,
has fees and charges associated with it that include: costs of insurance, which vary based on characteristics of the insured such as
sex, tobacco use, health and age; and additional charges for riders that customize a policy to fit individual needs.

Nationwide Investment Services Corporation (NISC), member FINRA, Columbus, Ohio. Nationwide Retirement Institute is a division
of NISC.

Products are issued by Nationwide Life Insurance Company or Nationwide Life and Annuity Insurance Company, Columbus, Ohio.

Nationwide, the Nationwide N and Eagle, Nationwide is on your side, Nationwide Financial Network and On Your Side are service
marks of Nationwide Mutual Insurance Company. © 2024 Nationwide
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